
Grow your 

business at 

Paris Air 

Show

19 – 22 June 2023 

Exhibitor information

Exhibiting with the MAA at the  Paris Air Show 2023



Paris Airshow 2019



Paris Airshow 2019 stats



Paris Airshow 2019 stats



Paris Airshow 2019 stats



MAA exhibitor information pack - to follow



Getting to Paris

Birmingham & Newcastle Flights Outbound Sun 16 June – Return Fri 21 June

Air France

http://globalmeetings.airfranceklm.com/Search/promoDefault.aspx?vendor=AFR&promocode=33767AF


Getting to Paris

Easy Jet fly direct to Charles De Gaul 

Airport from the following locations: 

• Manchester 

• Liverpool 

• Luton 

London Heathrow Flights Outbound Sun 16 June – Return Fri 21 June

Air France EasyJet

http://globalmeetings.airfranceklm.com/Search/promoDefault.aspx?vendor=AFR&promocode=33767AF


Getting to Paris

Eurostar London to Gard du Nord - https://www.eurostar.com/uk-en

Outbound London Sun 18 June Return Gard du Nord Fri 23 June

https://www.eurostar.com/uk-en


Where the MAA team stays

Hotel Observatoire Luxembourg 

– St-Michel

Paris Airshow

Le Bourget

Parc d’Expositions



Public transport:

• RER B: Luxembourg (From MAA Hotel) to Le Bourget station + shuttle to the show

• Transport services will be updated on the Paris Airshow website here: 
https://www.siae.fr/en/general_info/get_to_the_show.htm

• Or go to: https://www.ratp.fr/en

• Address: 

Paris Le Bourget exhibition centre
Paris Le Bourget airport
93350 Le Bourget
France 

Public transport in Paris

https://www.siae.fr/en/general_info/get_to_the_show.htm
https://www.ratp.fr/en


Metro/RER map

To download this map go to:  https://www.ratp.fr/plans-lignes/rer/b

Approx 20 minute train journey. May need to 

change at Gare du Nord.

At Le Bourget take the shuttle bus to show 

site or approx 20 min walk.

Central Paris

(MAA hotel, Hotel 

Observatoire Luxembourg)
Paris Airshow,

Le Bourget

https://www.ratp.fr/plans-lignes/rer/b


Hotels

Hotel Abbatial Saint 

Germain 

Hotel Observatoire 

Luxembourg (MAA staying 

here)

Mercure La Paris Sorbonne

Hotel Select

Hotel Sorbonne

Hotel des Grands Hommes

To search for hotels, use:

www.booking.com

www.hotels.com

www.expedia.co.uk

http://www.booking.com/
http://www.hotels.com/
http://www.expedia.co.uk/


https://www.siae.fr/en/the-show/show-map.htm

Paris show site map

Shuttle bus stop

from/to RER 

Station – gate L

Entrance on 

foot from train 

station – gate O

UK pavilion in 

Hall 2B

https://www.siae.fr/en/the-show/show-map.htm


Date Activity Visitor show times

Mon 19 – Thu 22 June Trade days 08:30 – 18:00 hrs

Fri 23 – Sun 25 June Public days 08:30 – 18:00 hrs

Exhibition opening times

• You will need to arrive on Sunday 18 June to arrange your exhibits

• Exhibitor pass holders can access the show from 06:30 and can stay until 19:00

• MAA exhibitors will not be required to exhibit after Thursday 22 June 

• Children under the age of 16 are not permitted on trade days

• Flying displays take place each day from approximately 12.30pm to 4.30pm, 

the programme will be available on the PAS website from early June 2023



2023 Exhibitor pass allocation – TBC

Permanent exhibitor badge* 1

1 day exhibitor badge** 1

1 day trade visitor invitation 5

* Valid for the whole duration of the show including build-up and 

dismantling periods, and the show

**  Valid for 1 day during the show

2019 Pass allocation as below

We recommend that your pod is staffed by no more than two members 

of your team, at any one time.



• Free shuttle buses to/from the RER station, gate L3 

• A left baggage office at the main gates (L and O). We must ask you not to arrive at the stand on 
any trade day with large pieces of luggage, travel bags, suitcases.

• MAA exhibitors can access the open networking area on the ADS stand, includes WIFI and 
internet network cables, refreshments also available.

• Private meeting rooms available to book with ADS – the first hour is free. Please contact 
alan.buddle@adsgroup.org.uk. 

• There will also be an ADS lounge available for MAA exhibitors use. Tickets will be available from 
the MAA reception team. 

• Meeting rooms can be booked with the show organisers - contact Karine Bouriot, 
karine.bouriot@viparis.com.   

• Taxis near gates L3 and 0 on trade days 

• Free car parking next to the site

• Free Wifi is available everywhere in the show. However, the output may fluctuate sometimes, due 

to heavy use.

On-site services

mailto:alan.buddle@adsgroup.org.uk
mailto:karine.bouriot@viparis.com


Marketing your company

• Official catalogue entry – via your online account. Deadline – 30th March 2023 

• UK Pavilion brochure entry – 30th March 2023 

• Article in special Paris issue on Midlands Aerospace website – MAA post show 

• Show daily magazines, Flight International, Aerospace Manufacturing – details to follow 

• On the SIAE website and App - via your online account

• MAA social media platforms – LinkedIn, Twitter 



Look out for this email (Check Junk Inbox) 



Paris Airshow (SIAE) website 2023



Official show catalogue entry



Official show catalogue entry



Official show catalogue entry

To include a company description in the catalogue, it will cost (0.65 excl. tax per 

character and space)



Official UK Pavilion catalogue entry



MAA stand at Farnborough 2022



MAA stand at previous shows



Mock up of pods



Artwork Specifications 



MAA stand plan



UK Pavilion

MAA 

Stand 



Due to new Brexit export rules, you are responsible for exporting your own exhibits and 

literature to the show. 

Exhibitors may make use of their own luggage allowance for literature/promotional 

material. This is recommended as a lower cost option. 

You will need to use a logistics company to ship any display parts to the air show. The 

freight deadline for shipping your parts is the 23rd May. 

Our recommended logistic companies are MAA Members:

• CEVA Logistics – ron.hayes@cevalogistics.com

• JJX Logistics – ben.brown@jjxlogistics.co.uk

ADS Recommended Supplier: 

• Premier Showfreight - Paul@premiershowfreight.com

Ron Hayes from CEVA Logistics will now present and answer exhibitor questions. 

Getting your exhibits to the show

mailto:ron.hayes@cevalogistics.com
mailto:ben.brown@jjxlogistics.co.uk
mailto:Paul@premiershowfreight.com


The Showfreight Service 

Our Exhibitor Service includes:

A single supplier for all your exhibitions and events.

Worldwide Transportation (Road, Sea & Air) to and from your stand.

On-site Handling at any venue worldwide.

Dedicated client manager, as a single point of contact to provide rapid response and peace of mind.

Storage of Empty Cases at any venue worldwide

All Customs procedures and documentation.

Marine & All Risks Insurance

Full White Glove Service



Deadlines

Deadline date Detail Submit to 

Now Book accommodation and arrange travel

28 March Submit official catalogue entry On-line account

30 March Submit UK Pavilion brochure entry  to MAA

1 May Submit graphics and logo to Joanne Cole (Single Pod Exhibitors) 

Submit graphics to Skala, Katherine Haydn (Multiple Pod 

Exhibitors) 

to Joanne Cole or 

stand contractor

19 May Return risk assessment form to MAA to MAA

23 May Shipping parts to Paris Logistics provider 

26 May Return build up and In Case of Emergency form to MAA To MAA

31 May Paris networking dinner bookings close MAA  Website 

TBC Complete ticket information TBC 

TBC Purchase additional tickets if required TBC 



1. Create a plan – You should start planning for exhibition in advance of the show. Together with 

your team, set realistic objectives, create a schedule and plan all activities.

2. Promote before the show - Develop your pre-exhibition marketing plan. Let your target audience 

know you will be at the show, what products you will be promoting and the location of your stand. 

Make sure they know the name of the venue and exact dates of the show. Exhibitions offer fantastic 

marketing opportunities. They give you a chance to catch up with your already existing customers 

and to make new ones. Use a number of different online and offline channels to promote your 

exhibition stand.

3. Use e-mail marketing - Before the show use e-newsletters to let everyone know you’re attending 

the event. Provide all the details of the show and location of your stand. Include information about 

special stand features, interactive screens, competitions, special offers and prize draws. The MAA 

will send you a footer to use on your emails, once ADS have confirmed our stand number. 

4. Keep it consistent - All your promotional material, logo, brand colours, fonts and messages 

should be consistent. Everything you include should reflect your brand and remain the same look 

and feel.

5. Create a hashtag - Create a hashtag for your stand. It’s a great way to promote your product or 

host a contest. Make sure the hashtag is unique and easy to remember. Include it on your banners, 

graphics and handouts. Many shows will have their own hashtag. Follow the official hashtag and use 

it before and during the show to keep updated with the latest news and to become part of the 

exhibition community. Follow us and tag us in your LinkedIn posts! MAA twitter handle: 
@MAAaero – please include us in your tweets! 

Exhibition tips



6. Leverage social media - Use social media to drive visitors to your exhibition stand. Post photos 

of your stand, engage with attendees on LinkedIn and Twitter and join online conversations. Social 

Media is a great place to let everyone know that you’re attending the show. If your stand includes 

any gadgets, interactive games or competitions, make sure everyone knows! Your LinkedIn and 

Twitter feed should be regularly updated before, during and after the exhibition.

7. Pick your team - You can’t predict trade show traffic, so always be prepared! Arm yourself with 

the best in the industry. You can only talk to one person at once, so if you’re tied up in conversation, 

you really won’t want to lose that person’s attention whose been waiting for you for the last 10 

minutes so we recommend that you have 2 staff on your pod. 

8. Prepare your team - Brief your staff before the show. Make sure everyone is clear on what 

they’re doing. Explain your objectives and why you are exhibiting at this particular show. Remind 

them of simple rules like no eating, chewing gum or mobile phones. Ask engaging, open ended 

questions.

9. Dress to impress - Your staff represent the company and need to make a good first impression. 

10. Train your staff - Exhibitions put you in front of potential customers, so training your staff before 

the show is essential. Don’t do it one hour before the exhibition, dedicate one day to share your 

ideas and train your staff. Let them know your objectives and how you are planning to achieve them. 

Make sure everyone knows their individual goals. Train your staff in sales, customer service, 

spotting prospects and competitors.

Exhibition tips



midlandsaerospace.org.u

k

Your dedicated pod

• Dedicated pod on our stand in 

the UK Pavilion.

• Furniture including a display 

cabinet, lockable storage 

cupboard, worktop and stools.

• Digital signage (TV) for 

promotional media.

• Company branding printed and 

displayed prominently on your 

pod.

• Exhibitor passes for the week.

• Daily visitor passes.

• Use of facilities including a 

shared kitchen area, open 

networking areas and 

refreshments.

• Reception area staffed by the 

MAA.

An exhibition package full of benefits 



Promotional opportunities

• Your company will be included 

in the official trade show 

catalogue.

• Inclusion in the UK Pavilion-

focused exhibitors’ directory.

• Inclusion in the MAA website 

and newsletter with an 

audience 5,500+ industry 

readers.

• Exhibitor spotlights on social 

media with an actively 

engaged audience 6,500+ 

professionals.

• Submission of your company’s 

news for inclusion in the 

show’s daily magazines.

An exhibition package full of benefits 



midlandsaerospace.org.u

k

Elevated networking

• Invitations to key 

networking events and 

receptions.

• Opportunity to apply to 

meet prime and tier 1 

customers through the UK 

Supplier Discovery Tours. 

• Opportunity to meet other 

VIP guests visiting the 

stand.

• Visits from the MAA's well-

connected directors who 

work in senior positions for 

major aerospace 

companies.

An exhibition package full of benefits 



…and more

At past airshows, our exhibitors have been visited by…



Expert support 

• Pre-event presentation 

featuring tips and advice 

designed to help you 

maximise your success at the 

show.

• Support from the MAA team 

before, during and after the 

show.

• Exhibitors’ information pack 

full of useful guidance.

• Travel information to help 

make your journey to the 

event seamless.

An exhibition package full of benefits 



Great networking opportunities in Paris

Network with MAA members 

and your customers at the 

MAA dinner, Tuesday 20th, 

7.30pm – Book here 

Free Networking reception on the 

MAA stand, Wednesday 21st 

Invite your customers! 

Network with your peers at the 

UK Reception at the British 

Ambassador's residence, 

Monday 19th, booking 

information to follow. 

https://www.midlandsaerospace.org.uk/events/maa-paris-dinner-2023


Aerospace Meetings Paris – B2B

The Paris Air Show organisers will again be offering the 

opportunity to register for their B2B meetings. Charges 

apply, please see below. 

This will be available to book once you have received your 

portal login. 



Bring your own 
water bottles.

Bring your own 
travel cups and 
mugs.

Limited disposable cups will 

be provided for visitors and 

guests. 

Help us go green!



Contact details 

Reason Name Email Address Telephone 

number 

SIAE portal queries Jay Locking Jay.locking@midlandsaerospace.org.uk 07385 626627

Single pod graphics Joanne Cole Joanne.cole@midlandsaerospace.org.uk 07766 858750

Multiple pod graphics Katherine Haydn Katherine@skalacontracts.com 07842 642895

Catalogue entries Emma Burgess Emma.Burgess@midlandsaerospace.org.uk 07748 652427

Stand Contractor Skala Contracts Katherine@skalacontracts.com 07842 642895

ADS – to book meeting rooms Alan Buddle Alan.buddle@adsgroup.org.uk 02070 917807

Ticket information Maxine Oatridge Maxine.Oatridge@midlandsaerospace.org.uk 07392 160819

General enquiries Maxine Oatridge Maxine.Oatridge@midlandsaerospace.org.uk 07392 160819

Media/Marketing enquiries Emma Burgess Emma.Burgess@midlandsaerospace.org.uk 07748 652427

Networking event enquiries Joanne Cole Joanne.cole@midlandsaerospace.org.uk 07766 858750

Invoicing queries Jay Locking Jay.locking@midlandsaerospace.org.uk 07385 626627



Thank you.

Any questions?
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